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What are UNSECURED LINES of 
BUSINESS CREDIT?
Should I get a LOAN 
or a LINE of CREDIT?  

What makes the 
difference?

Here are some basic 
ways in which loans 
differ from lines of 
credit:

ONE TIME USE When 
you get a Business 
loan, it’s only for a one 
shot deal. But a line of 
credit is yours to use 
over and over again 
and no reapplying! 

PANIC LOAN You need 
a loan and you needed 
it yesterday! You have a 
crucial reason you need 
the loan, so you go and 
apply at the bank. It 
may be too late. But, a 
line of credit is a great 
solution to apply for 
BEFORE you need it.  
You don’t have to have 
a reason.

MONTHLY PAYMENTS 
As with all loans, you 
have a payment you 
have to start making to 
pay that loan back.  
However, with a line of 
credit the only 
payments you are 
required to make are on 
the amount of credit 
line you have actually 
had to tap into.

FEES There are fees 
associated with all 
loans and lines of 
credit.  But the fees that 
lenders charge are 
usually higher than a 
line of credit.  There are 
programs that allow for 
very low percentages of 
fees, compared to what 
the money can do for 
your business. 

HIGHER PAYMENTS If 
you have applied for 
and received a 
traditional loan, 
payments will probably 
be higher on a monthly 
basis than a line of 
credit.  This lower 
payment is a plus in 
determining cash flow 
and how to best make 
sure you aren’t over 
leveraged in your 
business.  Low 
payments are key 
during growth times. 

BIGGER PICTURE 
There is no doubt that 
loans for your business 
will be necessary when 
you need to make a 
large purchases like a 
building or updates in 
your current facility. 
Most bank loans have a 
5 year balloon, so a 
larger purchase can be 
spaced out over a 
longer term. It’s good to 
utilize a business line of 

credit when you have a 
more immediate need, 
like marketing, making 
payroll, or purchasing 
inventory at a discount. 
It’s always better to use 
your business lines of 
credit on something 
that will actually 
produce more revenue 
for your company.  
That’s why marketing, 
or new hires, or small 
equipment purchases 
are a perfect use for 
your business lines of 
credit.  

INTEREST RATES 
Everyone wants to 
know “what is the 
interest rate!”  This 
completely depends 
upon your bank and the 
loans they are offering.  
If you are borrowing a 
large amount and that 
loan is secured by 
collateral, the rates can 
be low, and fixed for 25 
years.  But honestly, in 
recent times, a 
traditional bank is not 
usually assisting the 
small business owner 
with a short-term, and 
smaller loan amount 
solution.  Business 
lines of credit are 
starting at a 0% 
promotional rate for 
6-12 months which 
really gives the 

business owner a “leg 
up” on their monthly 
payments.  Can you 
imagine what the 
payment would be on a 
$15,000 line of credit at 
0% interest?  About 
$150 per month!  That 
is nothing short of a 
great advantage to 
leverage for business 
owners. 

IS IT JUST ME? Loans 
from banks are not 
being handed out very 
readily.  Recent 
statistics from October 
2012 show that banks 
were only loaning to 
about 14% of all 
business loan 
applicants that came 
across their desk.  
Does that mean the 
others are all bad?  No.  
It just means the banks 
have tightened up on 
their lending standards 
and they can’t afford to 
take more risks than 
their investors will 
allow.  Lines of credit 
fall into a very specific 
criteria, and normal 
business owners, just 
like you, can find ways 
and strategies to get 
approved.  Everyone 
would like a YES when 
it comes to a loan, but if 
that isn’t possible, then 
a business line of credit 
could be just the ticket.



HOW SHOULD I USE CREDIT 
FOR MY BUSINESS 
CORRECTLY?

Every decision you make daily 
for your business will in some 
way affect your bottom line.  
Each owner works hard to fulfill 
their dream or passion, but 
sometimes the spending 
decisions for a business are 
clouded. “Should I write this 
expense off of my business?  
After all, even though it is 
technically a personal expense, 
who is really going to check?”  

It’s really important to get great 
accounting and tax advice early 
on in establishing your business.  
We’ve seen business owners 
make those seemingly small 
decisions to just “write off” a 
personal matter, “after all it’s just 
a few dollars”  until somehow it 
ends up with buying a large, 
personal use condo on the 
coast!  “After all I need a place 
for business meetings!”  

This is a good discussion about 
using credit correctly.  A good 
place to start is with your credit 
score.  We have a complete 
division of our company just for 
that! 
www.acceleratecreditrepair.com  

Most people just don’t 
understand credit scores and 
how their small business 
expenditures actually affect their 
credit for their business.  The 
business lines of credit will 

require a personal guarantor, 
but the line of credit won’t 
REPORT on the personal 
guarantor’s credit.  

We could have an entire course 
on the details of credit scoring, 
but most business owners do 
not have time to mess with all of 
this detailed information.  Do 
you know the answers to these 
questions:

1.How does a FICO score 
work?

2.How many “scorecards” are 
used with each generation of 
FICO 

3. What are the main factors 
that keep me from obtaining 
an 800 FICO score?

4. How can I fix those issues?

See what I mean! If you knew all 
this information, you probably 
haven’t had time to focus on 
doing what you do best.  

Not only will credit score play an 
important role in obtaining 
unsecured lines of business 
credit, but so does knowledge 
about your credit report.  Let me 
ask you some more questions:

1.  How many inquiries do you 
have within the last 2 
years?

2. What is an inquiry?

3. How many points does an 
inquiry lower your score?

4. What type of loans on my 
credit report will build my 
credit instead of reducing 
my FICO score?

5. Should I pay off a loan or 
close the account 
completely?

More DECISIONS!

So what can a business owner 
do to make correct credit and 
borrowing decisions?  Here’s 
some great ideas for you:

Credit cards are not the 
ENEMY! Using credit cards 
correctly are a great way to build 
your credit.  It’s a great decision 
when you can purchase extra 
inventory at a discount for 0% 
interest and then sell it at full 
retail!  Did you make your 
company some money?  Yes!  
Great DECISION!  According to 
the Meredith Whitney Advisory 
Group, 82% of small business 
owners are using credit cards as 
an important funding solution for 
their business. You just must 
resist the temptation to use your 
business credit cards for 
anything personal.  It’s not a 
good business practice and 
checking with your tax 
accountant you may find that 
you can be in hot water doing 
so!

Decisions, decisions, decisions...

http://www.acceleratecreditrepair.com
http://www.acceleratecreditrepair.com


Give me some other ideas...
TREASURE YOUR 
PERSONAL CREDIT!

Your personal credit is 
something to be built and 
treasured.  You wouldn’t throw a 
treasure away, now would you!  
No!  It’s the same with your 
credit.  You are building it in 
order to build your business and 
your life.  

Everyone has been there - you 
are starting your business and 
you need good credit.  But you 
didn’t remember that you 
defaulted on all of your student 
loans or forgot to pay half of 
your credit cards during college.  
Yikes!  That will definitely affect 
your credit.  Once you can 
become aware of this very 
important aspect of your 
business, you will make better 
decisions regarding your credit. 
Whether you need a loan or a 
business line of credit, the credit 
check is part of the underwriting 
process. 

No one wants to come to a 
place where they really could 
expand and increase their 
revenues, but the small 
decisions you actually made 
about your credit over the years 
have finally caught up to you.  
Maintain your credit as you grow 
your business!  It’s no surprise 
that lending fees and interest 
rates are directly affected by 

credit scores.  Think of your 
credit as a TREASURE and you 
will make better decisions all 
along the way.

STRATEGICALLY BUILD 
YOUR BUSINESS CREDIT 

Your personal credit is built as 
you go through life.  Many times, 
those individuals who have 
reached their “golden years” 
have great credit simply 
because they stopped needing 
credit at some point but used it 
wisely while they did have it, 
and the years have added onto 
their report and their scores go 
up.  Business credit has to be 
BUILT strategically, and that is a 
maze that definitely needs an 
expert.  

Talk to an knowledgeable 
business broker or attorney 
about reputable companies that 
can help you build your 
business credit.  The landscape 
of business credit is changing 
and no one can use 1980‘s 
ways of building your business 
credit today.  The need for 
funding is crucial for business 
growth, so building your 
business credit is an expense 
that will bring long-term results 
and additional credit lines. 

It is not the case, that you will 
find a loan or line of credit that 
won’t need a PERSONAL 
GUARANTEE by someone.  No 
matter how well your company 
is performing and trending, you 
will still need that guarantor. 

With unsecured lines of 
business credit, just know that 
you or someone with a 680 
credit score or above will have 
to guarantee that line.

It won’t show up on the credit 
report of that person, but they 
are liable for the line if the 
company defaults.  So it’s 
important to understand that if 
your personal credit is good, 
then you don’t have to worry 
right away about your business 
credit classification.

Whether you utilize loans or 
unsecured business lines of 
credit, you can ultimately 
receive a great benefit from the 
funding.  It’s really important to 
know all the options.  
Accelerate Commercial 
Capital is a great source for 
strategy and funding strategies 
for your business.  We are 
commercial financial advisors, 
and we can approach your 
business with getting a “YES” 
decision for you in mind! 



5 Must-Have 
Sales Tools 
for Small 
Business 
Owners
Posted by Rieva Lesonsky on Tue, Jan 
15, 2013 @ 09:44 AM
  

By Rieva Lesonsky

If you’ve ever had to present 
your case to a small business 
loan officer or an investor of 
seed capital, you know you’d 
better tell them what they want 
to hear. What they want to hear, 
of course, is how investing in 
your business is going to make 
them money—which means you 
need to show them you’ve got 
what it takes to grow sales.

To craft a successful sales 
strategy, you need great sales 
tools. Peter J. Fasulo, president 
of PJF Sales Training Inc., 
suggests five must-have sales 
tools for every small business: 

1. A solid Web presence: In 
today’s world, if you don’t have 
a professional website and use 
SEO, you are placing yourself 
behind your competition. The 
old ways of getting your 
company “out there,” such as 
Yellow Pages ads, word-of-
mouth, print advertising and 
radio ads, are not pulling—
especially with younger 
customers—like they used to.

2. A “differentiating factor”: 
Make sure your company does 
something better than your 
direct competition. Every small 
business needs to have a 
feature or product that sets 
them apart from their 
competition. Whether it’s local 
customer support, enhanced 
features, or price, you must 
identify your key differentiator.

3. A sales strategy: Just hiring 
salespeople and expecting 
them to succeed is not enough. 
You must have a territory plan, a 
quota for the reps and a 
compensation plan that focuses 
the reps on exactly the behavior 
you want from them. Many 
companies actually design a 
“sales playbook” for the reps, 
says Fasulo, so that reps know 
exactly what is expected of 
them on a daily, weekly and 
monthly basis. This playbook 
usually includes the number of 
dials per day, number of client 
appointments per week and 
other factors that will drive the 
sales team to success.

4. Sales management: Many 
small companies make the 
mistake of hiring a few sales 
reps and hoping they sell. 
Unfortunately, even when you 
hire sales professionals with a 
track record, this doesn’t always 

work without direct daily 
supervision, Fasulo says. Hiring 
three or four sales reps and 
having them report to the 
business owner (who is bogged 
down with many other 
responsibilities) usually fails. 
Hiring a good sales manager to 
meet weekly with all reps, hold 
one-on-ones with each sales 
rep, and attend sales 
appointments with the reps is a 
better way to go.

5. Sales training: Continued 
sales training is a must in 
today’s constantly changing 
landscape, warns Fasulo. Some 
firms put their sales reps 
through a week of training upon 
being hired and hope that this is 
enough. The truth is, it’s not! 
Top companies put their sales 
team through at least two 
weeks of training on products, 
pricing, technology, the 
competition and selling skills 
before letting them head out to 
their territory and seeing 
prospects and clients. In 
addition, these 
top organizations hold 
advanced training seminars on 
a quarterly basis to share best 
practices, what is and isn’t 
working for the reps and what 
the competition is doing.

Put these five tools into place in 
your small business, and watch 
your sales soar.

Rieva Lesonsky is CEO of 
GrowBiz Media, a media and 
custom content company 
focusing on small business and 
entrepreneurship. Follow Rieva 
at Twitter.com/Rieva and visit 
her website, SmallBizDaily.com, 
to get the scoop on business 
trends and sign up for Rieva’s 
free TrendCast reports.
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FAQ’s of UNSECURED LINES
What can you use Unsecured 
Business Credit Lines for?
Our unsecured business credit 
lines can be used for anything, 
but are effectively used to 
overcome short term capital 
requirements, which we define 
as a 0-18 month payback 
period. Marketing campaigns, 
aggressive expansion, and 
flipping real estate are the most 
common uses of unsecured 
business credit lines by our 
clients.

Do I need to provide any 
personal or business income 
verification?
That depends. We have 
programs to benefit both startup 
businesses, and established 
profitable businesses. If your 
business cannot presently show 
income, we have stated income 
products available to quickly 
grow your business into a 
profitable powerhouse. If your 
business has already 
experienced growth and profit, 
we have full doc products 
totaling over $250,000, allowing 
your business to leverage 
unsecured funds to continue 
expansion.

My business is just starting 
up; can I still receive 
unsecured business credit?
Absolutely! We offer products 
specifically for Start-Up 

companies. If you've been in 
business for less than two (2) 
years, you may still qualify for 
up to $75,000 in unsecured 
business capital.

Will your Unsecured Business 
Credit Lines report to the 
personal credit bureaus 
(Transunion, Equifax, and 
Experian)
Never! We guarantee that all 
business credit lines you acquire 
through our unsecured business 
lines of credit funding sources 
will not report to the personal 
credit bureaus, unless you begin 
missing payments and default. 
You may draw on the entire 
balances of these lines without 
fear of bringing down your 
personal credit scores!

I have great credit, why 
shouldn’t I just go to my bank 
to get a credit line?
There are two major reasons 
why our funding program is 
superior to a typical banks (1) 
Many lenders report business 
credit lines to the personal credit 
bureaus. This means that when 
you draw on the balance of the 
line, your personal credit can 
drop anywhere from 20-100 
points overnight! (2) We have 
contacts with hundreds of 
lenders, each with unique 
lending trends, allowing us to 

optimize your financing mix so 
that you receive the most 
capital, with the lowest interest 
rate, as quickly as possible.

If my personal credit isn’t 
great, can I find a co-signer?
Yes, we accept co-signers. If 
you have someone with better 
credit who wishes to personally 
guarantee your business line of 
credit. Our experts will help you 
take the steps so that you are 
able to use them to acquire 
capital for your business.

Are business credit cards 
Unsecured Business Lines of 
Credit?
Absolutely, a business credit 
card is one of the most common 
forms of unsecured business 
credit. While the format of the 
credit line causes most business 
owners from obtaining them, our 
trained professionals teach our 
clients how to draw on the lines 
efficiently, so that they may be 
used similar to a check-book 
line of credit, without paying 
outrageous cash advance fee’s. 
While credit cards are often 
stigmatized by the public by 
begin associated with bad-debt, 
our clients are coached on how 
to creatively utilize these cash 
sources to grow their 
businesses faster than their 
competition.



Don’t get run over by the 
competition!

1 Low Interest

2 Rates as low as 6.99% for FULL DOC applicants.

3 As low as 8.99% for STATED INCOME applicants.

4 No Doc or Full Doc
! We have products that tailor to how established your business is. If your business is a start up, 
! we have No Doc products available. If your business is established and showing profit, we 
! have full doc products available.

5 Funding in as little as 15 days

6 Quick approvals for stated income applicants - No collateral. 

7 All products, no doc or full doc, are unsecured. We do not collateralize or lien against any work 
equipment, commercial property, or personal property.

8 No Restrictions on use.

9 All our credit lines can be used same as cash. We do not burden our clients with vendor credit 
lines (I.E. BP credit lines, Office Depot credit lines, Staples credit lines).

10 No Upfront Costs

11 Not sure if you qualify? Apply without an application fee!Lines will not report to the personal credit 
bureaus

12 Drawing these credit lines will not affect your debt/credit ratio, thereby sheltering your personal 
credit for personal necessities (auto loans, mortgages, student loans, personal credit cards).



Building your business credit...
If you are like most 
small business owners, 
growing your business 
is hurting both personal 
credit and your bank 
account, limiting the 
resources you have 
available to use for 
personal expenses. 

The fact is, most 
business owners 
choose a financing mix 
of personal savings, 
credit cards, and loans 
from family or friends to 
fund their business’s 
start up costs. While 
this concoction of 
funding sources is 
usual, it can also harm 
the owner’s personal 
credit, as well as limit 

the potential of the 
business in the future. 
Instant business credit 
is an alternative source 
of capital that can 
replace this common 
financing mix.
It is no secret that 
having too much 
personal debt hurts 
your credit score, 
lowering your credit 
worthiness to potential 
lenders. 

The more credit lines 
you draw on to fund 
your business, the 
worse off your personal 
credit will be. 
Accelerate Commercial 
Capital offers solutions 
to entrepreneurs 

looking to acquire 
instant business credit. 
We direct our clients to 
lenders based on their 
business’s income, 

size, and S.l.C. code. 
The variety of lenders 
we have established 
relationships with 
allows us to get our 
clients the instant 

business credit that 
they need. More so, all 
products we direct our 
clients to do not report 
to personal credit. This 
means that the 
recipient may draw on 
the credit line without 
fear or their personal 
credit score being 
affected. By obtaining 
instant business credit, 
our clients can rest 
easy knowing that their 
personal scores are 
sheltered from the debt 
their businesses may 
take on.

Building and 
maintaining a business 
credit profile can 
sometimes seem like 
an impossible task to 
do on one’s own, 
especially when you 
must run a full time 
business 
simultaneously. By 
leveraging the experts 
at Accelerate 
Commercial Capital, a 
business owner can 
concentrate on other 
pressing matters while 
our underwriting team 
gets them the instant 
business credit lines 
they deserve!



Where do I find money for my start-up?
There are a number of obstacles 
that a new business owner must 
overcome in order to start a new 
business. One of the main 
challenges of starting a new 
business is finding the right 
amount of capital. After 
calculating the money for 
business start up as well as the 
money that is needed to cover 
personal expenses during that 
same time, the idea of starting a 
new business becomes 
daunting. 

Although finding the money for 
business start up can be a 
difficult task, there are number 
of individuals who find the right 
amount of money and 
successfully open their dream 
business every year. There are 
a number of different ways to 
find the money for business start 
up, but finding the right options 
requires time, effort and may 
require exhausting a number of 
other sources first before the 
right option becomes available.

One of the best options for 
procuring the money for 
business start up is to start the 
business part time. Having a 
steady source of income is 
important, especially if the 
individual has a family to care 
for. Dropping everything to start 
a new business may not be 
possible, but by keeping the 
income from a day job and 

focusing on the new venture 
part time may be the best option 
to ensure the right amount of 
money for the business is 
attained before total focus is put 
on the project.

Another option for attaining the 
money for business start up is to 
start the business from home. 
This reduces the expenses that 
a new business owner faces in 
terms of hiring personnel and 
finding an office or commercial 
space. Not only does keeping 
the business in home produce 
additional money for business 
start up, it is also the choice of 
over half of new businesses 
within the United States with 
nearly 52% of businesses 
homebased.

Before the business starts up 
make sure there are 
commitments for work. Knowing 
that there will be a steady 
source of money for business 
start up before the business is 
completely underway ensures 
that there will be projects and 
continuous work. These first 
jobs not only produce an initial 
form of capital, they also provide 
the business a chance to 
establish long-term business 
partners for the future. These 
commitments can often come 
from former employers or big 

companies that have overflow 
work.

Another option for gaining 
money for business start up is to 
change the way in which the 
individual lives. By living a more 
frugal lifestyle and making 
subtle changes in lifestyle, the 
individual can save a substantial 
amount of money. This does not 
necessarily mean turning to 
extreme couponing, but finding 
unnecessary habits and 
eliminating them can often 
provide extra money for 
business start up.

One of the easiest ways to gain 
money for a business start up is 
to use a credit card. If the 
individual has good credit, 
equipment and supplies, as well 
as a number of other items can 
be purchased using the credit 
card. The credit card may even 
give the individual a line of 
credit, which allows the 
individual to have an instant 
loan for other expenditures.
There are a number of different 
ways to find money for business 
start up but finding the right 
option for the individual requires 
time and research. Starting a 
new business does not have to 
be limited by the amount of 
capital the individual has as long 
as they know where the capital 
can be found.
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REAL ESTATE FUNDING 
FOR INVESTORS

CAPITAL FOR 
BUSINESSES

CORPORATE CREDIT 
LINES

Accelerate Commercial Capital 
specializes in funding sources at 
the speed of business.  We have 
lenders, loans, and credit lines 
that are customized for your 
specific industry as well as your 
specific need.  Our teams and 
resources are experts in helping 
to build credit profiles for 
businesses in order assist them 
in obtaining unsecured business 
credit as well.  

By utilizing the power of 
unsecured business credit, a 
corporation can purchase more 
goods, lease equipment, or 
expand its presence in the 
market without collateralizing 
the debt. By allowing our clients 
to leverage our knowledgeable 
experts, we increase the value 
of their time, allowing them to 
concentrate on other pressing 
business matters such as 
increasing sales, hiring 
employees, outsourcing, 
advertising, and expanding 
operations.  Accelerate 
Commercial Capital prides itself 
in staying ahead of lending 

trends relevant to unsecured 
business credit, and all other 
lending trends nationally and by 
directing our clients to 
handpicked lenders based upon 
their industry, income, location, 
and other factors.  By doing this, 
we are able to shelter them from 
the inevitable frustrations that 
arise when dealing with several 
banks themselves.

There are thousands of potential 
lenders in the market place, 
however, our experts have 
established relationships by 
auditing banks and compiling a 
list of those whom lend to 
businesses without reporting the 
business owners personal 
credit! This means that the 
unsecured business credit can 
be drawn on without fear of 
damaging our clients debit/credit 
ratio. By helping shelter our 
clients’ personal credit from their 
business finances,  many are 
able to make important 
decisions regarding use the 
unsecured credit lines with 
peace of mind. This rational 

judgment allows them to 
separate themselves 
emotionally from their business, 
and strictly focus on the 
numbers or return on investment 
instead.

In order to maximize your 
business’s potential to get 
unsecured business credit, it is 
important to start the process as 
early as possible. Many lenders 
grant larger credit lines to 
businesses which appear to 
have no present need for them, 
so by applying for unsecured 
business credit before one 
needs it, you can immediately 
react to opportunity in the 
market.
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